
16,000
Order items were entered 

by the sales office

79,000
Brochures, flyers and 
stickers were printed

18,000
Inbound invoices were 

processed by controlling

50
Countries were targeted by 

our sales activities
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www.max-holder.com

HOW TO CONTACT US

Max Holder GmbH
Max-Holder-Straße 1
72555 Metzingen
Germany
Phone: +49 7123 966-0
Fax: +49 7123 966-213
info @ max-holder.com

Only four years after series pro-
duction started, the 1000th Holder  
C-series vehicle could be dispatched 
to its user in November 2014. The 
Holder C 270 with snow shield and 
spreader will work in the Rohrdorf 
municipality.                                     
 Page 3

1000th C-series 
Handed Over

With the Holder B 250, a powerful as 
well as compact implement carrier prem- 
ièred in 2014. The Holder PowerDrive 
is brand new as well: the innovative 
drive concept adds traction and thrust, 
saves fuel and reduces the noise level. 
A truly extraordinary concept: The 
newly developed Holder PowerDrive 
has won the Industry Prize 2015 in 
the category “Drive & Fluid Technol-
ogy”.                           
                                           Page 4

Strong News

Tour de Suisse
A Brief Visit to the Swiss Holder Dealers
Seventy percent mountains, lush mead-
ows, “real” winters with plenty of ice and 
snow – if there’s a country that has been 

made for Holder, it’s Switzerland. The 
enthusiasm for the powerful vehicles 
with articulated steering goes through 

every canton and language, as we found 
out on our round trip through the Swiss  
Republic. A good deal of this is due to 

one man who must not be missing from 
any report about the Swiss Holder world: 
presenter legend Fritz Bösch.     
 Page 6

When there’s snow at the Sabiha 
Gökcen airport in Istanbul, the 
Holder implement carriers type  
S 990 will help clear the runway and  
maintain flight operation in future.

Even though many do not know it: 
Holder also knows how to do air-

Merhaba Türkiye:
Holder Lands in Istanbul 

ports. Typical applications such as 
snow clearing, cutting, spreading, 
ice prevention, grass care, sweeping, 
high-pressure cleaning and trans-
port are part of the Holder basics 
and make our implement carriers 
valued working machines at airports 
around the world. The operators 

of the Istanbul-Sabiha Gökcen air-
port, at 17 million passengers per 
year the second-largest in Turkey, 
were convinced quickly, too. They 
ordered fully equipped S 990 with  
ICE-Fighters from Eco-Technologies 
and snow clearing shields and snow 
cutters by Kahlbacher from the  
Holder general importer for Turkey, 
Istanbul-based company KÜRE. The 
official handover was coupled with 
intense training for the airport em-
ployees in professional handling of 
the vehicle and attachments. The 
snow shields with the extra-wide 
wings are a special design to achieve 
a working width of 2.20 m. Ihsan 
Kars, Sales Manager at KÜRE, was 
very happy that the airport operators 
are convinced of the Holder concept. 
“We offer not only products, but inte-
grated solutions that can be specifi-
cally adjusted to individual customer 
requirements,” explains Ihsan Kars. 
He considers Turkey a very good 
market for Holder and is already  
looking forward to the next projects. 

For a sun paradise like Istanbul, 
having to think about winter main-
tenance is due to long-term weather 
development: snow has ceased being 
rare in this city on the Bosphorus; in 
February 2015, the strongest snows 
in 28 years caused winter chaos. 
When purchasing airport equipment, 
however, such considerations are ir-
relevant. If there is even the slightest 
chance that it may snow, an airport 
must have clearing gear at hand to 
keep flight operation going. 

Holder in 
Figures

more on Page 3

The engineers and technicians of the 
Holder engineering department have 
granted ARTICULATE an exclusive 
insight into their work. Meet the peo-
ple who are working on the future 
Holder.
 Page 5

Metzingen‘s 
Think Tank
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People, Power, Passion
Best of 2014 – The Year in the Rear-View Mirror

THE HOLDER-TEAM WAS ACTIVE THROUGHOUT THE YEAR TO SUPPLY USERS, FANS AND PARTNERS WITH NEWS AROUND 

THE PIONEER OF ARTICULATED STEERING.

The starting signal was given in  
January at the 3rd HOLDER WINTER 
ROADSHOW in selected places in 
the higher parts of Germany, Aus-
tria and the Czech Republic. Even 
though there was little snow and 
the temperatures remained moder- 
ate, we had many visitors and a great 
mood. The next stop was Stadthagen 
near Hanover, where more than 100 
guests came to the opening of our 
first HOLDER SERVICES GMBH site 
on 1 February. 

FRUCHTWELT BODENSEE in Fried-
richshafen at the end of the month 
once again showed that our vehicle 
concept with front cabin is getting 
more and more popular in fruit plan-
tations and vineyards as well – as 
we were able to prove on our large  

Holder WEIN- UND OBSTBAU 
ROAD-SHOW. From 5 May onwards, 
service providers and municipal 
users could visit us at IFAT in Mu-

nich. Together with our attachment 
partners, we presented technically 
and economically convincing overall 

solutions for many different applica-
tions. 

The weekend of 9 and 10 August 
made history: for the first time, Max 
Holder GmbH actively participated 
in the HISTORISCHER FELDTAG 
NORDHORN, a legendary vintage 
tractor meeting in the Emsland. On 
the invitation of HoPS-IG (Holder 
Pflanzenschutz Sammler Interessen-
gemeinschaft), an entire semi-trailer 
with current tractors and many exhi-
bits were brought from the company’s 
museum to Holder’s 2,000-m2 stand, 
which was just as busy as the one 
at GALABAU in Nuremberg about 
a month later. There, we focused 
on innovations such as the Power-
Drive. The Holder crew also had 
several stops outside the German-

Dear Holder 
Friends,

speaking area. Among others, 
we attended events in NORTH- 
ERN IRELAND, SWEDEN, SPAIN and 
FRANCE, and even in CANADA and 
CHINA. These trips often involved 
great effort and personal commit-
ment, but we are looking forward 
to meeting our customers and users 
around the world once again in 2015!

Nordhorn field days – any tractor fan 
will love them.

Large events are often followed 
by a mental hole. It’s different at 
Holder: after our great anniversa-
ry year of 2013 (125th anniversary 
of the pioneer of articulated steer- 
ing), our staff just kept going. 
The new Holder B 250, the inno-
vative PowerDrive concept and 
the achievement of the magical 
thousand for the C-series are just 
some of the highlights that 2014 
brought us. Expansion of the glob- 
bal sales activities and an in- 
crease in the employee numbers 
to 200 were further evidence of 
continuous positive corporate  
development.

In the current edition of ARTICU-
LATE, we have, as always, put  
these subjects together for you 
compactly and informatively. I 
would particularly like to point 
out the article about the engineer 
“capsules” in the Holder develop-
ment department and our Swiss 
family members, the Swiss Holder 
dealers. Have fun reading!

Yours, Andreas Vorig
Chairman of the Board

Winter road show at the Feldberg in the Black Forest in 
Germany – snow cutting for advanced users.

Test driving at the dealer‘s meeting in Canada – the lack of snow  
is dealt with creatively.

Four Seasons road show in Switzerland – everything nicely clean and orderly. 
Complete local-authority depot teams or individual service providers – 
everyone wants to be in the front row when Holder arrives.

Festive inauguration of Holder  Services GmbH in Stadthagen –  here with A. Vorig and branch  manager B. Mengkowski.

There was a good fairy on each road show stop who drew the winners for the lottery.

The Holder trailer – here turned into 

a stage – cannot be missing from any 

road show.

Winter roadshow in the Czech 
Republic: If the snow doesn’t 
volunteer…

Trade fair GaLaBau – the “building shell” 
is standing.

The next day: The team is ready.

Only two hours after the opening: The vehicles 
are nearly hidden behind the many visitors.

I Like It!
More than 1500 fans are following 
Max Holder GmbH on Facebook – 
and their numbers grow every day. 

The typical Holder owner is not only 
active and technically demanding; 
they also share their experience and 
pride in the articulated-steering vehi-
cle with others. It’s hardly surprising 
that the Facebook presence of Max 
Holder GmbH is growing more and 
more popular. More than 1500 Hol-
der friends from around the world 
are now warming themselves at the 
digital campfires and engaging in ex-
change around their favourite brand 
in a friendly atmosphere. The great 
mixture of private snapshots, many 
different user photographs and photo 
documentation of exciting restoration 
projects will make every Holder fan’s 
heart beat faster – and make them 
want to be part of this likeable com-
munity! Drop by – we are looking for-
ward to every visitor and every new 
“Like”!
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20 August / frame

20 November / handover

21 August / hydraulics

22 August / cabin

25 August / attachments 1

27 August / attachments 2

4 September / completion

The production stages of the 
1000th C-series

Holder area sales manager Werner Kraus presents Mayor Christian Praxl the gift basket; to his right: managing director Harald Kalinke; 2nd from the right: 
building yard manager Sebastian Huber; far right: managing director Martin Perret.

20 NOVEMBER 2014 WASN’T A HOLIDAY? OH, IN THREE PLACES IT WAS:  in Saxony, it was the Day of Prayer and Repent-

tance; in Mexico, it was the anniversary of the Revolution – and in Metzingen, the Holderians were celebrating handing over 

of the 1000th C-series to its happy new owner from Rohrdorf am Inn’s municipal depot.

1000th C-series Left the Factory

Just the Right Thing

The Mayor of Rohrdorf, Mr Christ-
ian Praxl, was personally present at 
the handover of the Holder C 270, 
together with the depot manager.  
Mr Sebastian Huber was clearly hap-
py about the new vehicle as well.  
After all, this day marked the end of 
a multi-level selection procedure. The 
depot’s 24-year-old Fendt municipal 
tractor was to be replaced by an all-
wheel-drive vehicle that was to be as 
agile as possible specifically during 
winter maintenance operation, while 
having a small overall width – impor-
tant, e.g. for snow clearing – and a low 
cabin height. The articulated-steering 
Holder C 270 met all of these require- 
ments best. Therefore, it prevailed over 
all competitor products in the procure-
ment process. The vehicle was delivered 

by long-term Holder sales partner 
Kalinke Maschinen from Berg-Hö-
henrain. On site, the vehicle will be 
supported by Perret in Neubeuern. Of 
course, the proud new owners also re-
ceived a very special anniversary gift: 
Holder sales coordinator and area  
sales manager Werner Kraus was 
happy to hand over a gift basket and 
picture collage with photographs of 
its production and all employees in- 
volved in the construction of the 
1000th Holder C-series vehicle. We 
wish the depot manager Huber and 
his team great success with their new 
Holder!

Impressive Story of Success

The C-series premièred at the GaLa-
Bau in Nuremberg in 2010. Just a few 
months later, in March 2011, the first 

two models were delivered to Swiss 
companies Zimmermann and Tecom. 
This way, our Swiss sales partners 
once again proved their loyalty and 
trust in Holder. From the beginning, 
the new generation of articulated-
steering implement carriers con-
vinced with their unique combina-
tion of enormous force transmission, 
walkway-compatible vehicle width 
and maximum working comfort. 

The persons in charge in Metzingen 
wouldn’t have wanted to accept much 
less than the predicate “best of class” 
either. The C-series had to follow into 
quite impressive footsteps: its prede-
cessor, the Multipark series that had 
been produced since 1996, was sold 
more than 6000 times. Fritz E. Braun, 
Technical Director until 2011 and still 
strategic consultant at Holder, de- 

scribed the central development tar-
gets as follows in an interview: “A 
much larger cabin for better comfort 
and better view, relocation of the 
operating elements into a suspended 
armrest, integration of heating and air 
conditioning, cooling air intake from abo-
ve, completely new lift outs, suspended 
axles. The customer workshops also  
showed us that we had to increase 
service accessibility and provide for 
flex-ible, customised expansion op-
tions.” 

The sale of 1000 C-series vehicles in 
only four years shows that the succes-
sor of the Multipark perfectly meets 
the contemporary needs of the mu-
nicipal depots and service providers. 
Since no one at Holder will rest on 
their laurels, this is how things will 
continue.

432,000
Kilometres were driven by Holder 

sales employees by car

1,320,000
E-mails were received

(although 1,100,000 of them were blocked spam mails!)

27,000
Broom movements were performed 

on the X 30 sweeping unit in the endurance test

1,961,841
Calls were registered on the 
websites operated by Holder 36,000

Incoming goods 
were booked in the 
logistics department

10,000
Packages and parcels left 
the shipping department

850
Visitors inspected the 
factory in Metzingen

33
Percent of our 459 German 

suppliers are from the 
region of Metzingen

Holder in 
Figures

YOU ALREADY KNOW THAT HOLDER IS THE NUMBER 1.  
We had many other interesting figures in 2014, though ...
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ORIGINAL IS 
BETTER!
To make sure that your Holder stays 
a Holder: Rely on genuine spare 
parts from your Holder dealer! 201

2014 WAS LITERALLY A STRONG YEAR FOR HOLDER:  with the Holder B 250, a powerful as 

well as compact implement carrier premièred in 2014. The Holder PowerDrive is brand new 

as well: the innovative drive concept adds traction and thrust, saves fuel and reduces the 

noise level.

Strong News
Holder PowerDrive and B 250

PowerDrive provides more traction and thrust at reduced fuel consumption

HOLDER DRIVE CONCEPTS

POWERDRIVE (OPTIONALLY FOR C 270)

Differences from the drive above:
  Four reinforced wheel motors  

(400 cm3 instead of 280 cm3)
    Smart driving electronics that 
automatically switch to the right 
drive mode depending on driving 
situation and load condition

Drive modes:
   Full piston number, e.g. when starting up with increased traction force
   Half piston number, e.g. for transportation
   All-wheel drive, e.g. when working
  Two-wheel drive, e.g. when transportation

BENEFITS: 40 % more traction and thrust and 50 % more climbing capacity, up 
to 30 % fuel savings in transport mode, significant noise reduction and increased 
driving and working comfort, increased safety with the 4-wheel brake.

  Available in X-, B-, C- and M-series
  The diesel engine drives the hydraulic drive pump, which transfers the  

 output via hydraulic lines to the four wheel motors; max. traction 
 transmission 50 % per axle possible

BENEFITS:  Flexible vehicle architecture, fine and smooth speed regulation, 
especially for low speeds.

HYDROSTATIC DRIVE VIA GEAR/AXLE UNIT

  Available in S-series
    The diesel engine drives the 

 central hydrostat unit, which 
 transmits the drive output to the  
 two drive axles mechanically via 
 transmission shafts

 BENEFITS: Maximum traction 
transmission of up to 100 % per 
axle possible for higher force 
transmission and climbing ca-
pacity to the traction limit; absolute consistent operation of the front and rear 
axles; robust block construction; constant drive control when driving up and 
downhill with maximum deviations of 0.5 km/h possible; 
finely adjusted smooth speed reduction, especially at lower speeds.

DUALDRIVE (AVAILABLE IN S-SERIES)

    Automatic change from hydrostatic to mechanical drive from approx. 
 26 km/h onwards during the drive
    Benefits of hydrostatic and mechanical drive are combined

BENEFITS: Driving noise reduction, fuel savings, increased drive efficiency.

HYDROSTATIC DRIVE WITH 4 WHEEL MOTORS

Holder B 250 Remains Below Two 
Metres

The wish lists of our specialist deal-
ers and end customers are headed 
by a high-performance vehicle with 
a total height of less than two me- 
tres, year-round use, highest comfort 
in the driver’s cabin and an attrac-
tive price. The Holder B 250 makes 
this wish come true. Its total height 
is only 1.98 m, it offers 50 HP and 
can be easily driven in road traffic at 
40 km/h. Attachments can be chan-
ged quickly and simply. 

“The vehicle is specifically targeted 
at the facility-management market, 
since it permits cleaning their own 
areas including underground car 
parks. Municipalities and service pro-
viders are an interesting target group 
as well,” says Andreas Vorig, man-
aging director of Max Holder GmbH. 
The compact entry model completes 
the Holder product range perfectly, 
with all the standard Holder ben-
efits: articulated steering, permanent 
all-wheel drive, four equal-sized 
wheels, wheel-load compensation 

and mechanical differential lock. At 
the first presentation at the GaLaBau 
trade fair in Nuremberg in September 
2014, the product innovation convinced 

customers at once – at times the vehicle 
was virtually hidden from view by the 
potential buyers. 

New Drive Concept: PowerDrive

Holder presented the new Power-
Drive at GaLaBau as well, based on 
four 400 cm3 wheel motors, a new-
ly developed valve block to control 
the hydraulic flow and smart-driving 

electronics that 
change automati- 
cally between 
all-wheel mode 
and two-wheel 
mode depending 
on driving situa-
tion. It starts up 
from zero with 
the maximum 
power in all-
wheel mode at 
all times, which 
is particular-

ly beneficial on 
gradients. Using 

larger wheel motors increased the 
traction force by more than 40 % as 
compared to the previous drive, and 
the climbing capacity by more than 

50 %. In the transport drive, the piston 
number of the wheel motors is halved 
straight away. Depending on load, 
the rear axle is switched off auto- 
matically at approx. 20 km/h, and the 
vehicle is then in two-wheel mode. If 
the driver continues to accelerate, the 
maximum speed is reached at a much 
reduced motor speed, saving up to 
30 % in fuel consumption and clear-
ly reducing noise. Should the driv- 
ing situation require it, the vehicle  
switches back to all-wheel mode and, 
if necessary, to the full piston num-
ber of the wheel motors. 

This enables the implement carrier 
to climb steep slopes even without 
manual shifting. In heavy-duty ap-
plications, it always runs in the most 
efficient driving programme. Thanks 
to automatic shifting between all-
wheel and two-wheel drive, as well 
as between full and half wheel motor 
use at any time, the driver can focus 
fully on his work. For the moment, 
the PowerDrive is offered for the Hol-
der model C 270. Adaptation for other 
series has already been considered.

Holder PowerDrive awarded the 
Industry Prize 2015

With the newly developed traction 
drive, Max Holder GmbH is again 
proving their innovation strength in 
setting new standards in terms of 
dynamics and efficiency – now even 
award-winning. Thus the Holder  
PowerDrive has recently been  
awarded the Industry Prize 2015 
as winner in the category 
“Drive and Fluid Technology”. 
The renowned German Indus- 
try Prize is well known through- 
out and beyond industry circles. A 
top-class independent jury evalu- 
ates the applica-
tions in 14 catego-
ries according to 
economic, social, 
technology and 
ecology factors.

Strong entrance into the Holder world: the new B 250

Holder C 270 with new traction drive 
PowerDrive 
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HOLDER NOT ONLY BUILDS ITS VEHICLES IN METZINGEN, THEY ARE ALSO DEVELOPED HERE – BY ABOUT 25 ENGINEERS AND TECHNICIANS THAT FACE THE 

SPECIAL CHALLENGES AND SMALL SERIES DEVELOPMENT WITH GREAT PASSION.

Passionate Vehicle Constructions
Insights into the Holder R&D Department 

Entirely Normal Insanity

20 January 2015, 3 PM, technical 
meeting room: 17 people are focus-
ing on listening as Christian Mayer, 
head of R&D and member of the 
management at Holder, announ-
ces the corporate figures of the last 
year: € 48 million turnover, 650  
vehicles sold, more than 100 of them 
of the most powerful model, the  
S 990. “We can be happy if we think of 

how other manufacturers were figh-
ting,” Mr Mayer rejoices. January is 
also going according to plan. 42 Hol-
ders have already been built. Then 
things continued quickly. “What’s on 
the agenda this week and next?” he 
asks everyone, looking at the entries 
on the shop floor board. Comments fly 
through the room from all directions: 
vibration measurement, Bosch in the 

company, University of Ulm pres-
ents measuring control technology,  
Kubota does a matching test, the new 
intern arrives … Christian Mayer has 
a firm grip on everything, enters dates 
on the board, admonishes every- 
one to pay attention and flies from 
topic to topic. His employees report 
on current customer special wishes, 
top tasks, the fault board and quality 
problems. Evaluations take place, pro-
perties are set, comments are made. 

Fifteen minutes later, the head of R&D 
is informed about all the top subjects of 
his department. Suddenly, everything 
comes into motion. Part of the group 
leaves the room; the others collect 
around another board. They’re the 
engineers, and each of them will now 
present their current tasks and their 
status. Task papers are marked, mo-
ved, removed, written on or added.  

 

Everyone has no more than three mi-
nutes. If a topic needs to be discussed 
more intensely, this person will recei-
ve a prepared coloured card. He or 
she will approach Mr Mayer with it 
afterwards. Today, Mr Mayer has gi-
ven out quite a lot of cards. “You’re 
going to kill me, boys!” He ends the 
official round with a wink, thanking 
the team for their coopera tion before 
starting on individual talks.

Office Floor Management Optimises 
Processes

The great challenges of Holder devel-
opment that consist of the depart-
ments testing, engineering, technical 
documentation and project manage-
ment includes mastery of increasing 
complexity: “At the moment, there 
are 13 individual vehicle types from 
27 to 92 HP, derived from six differ-
ent series with very different con- 

struction concepts. We want to re-
duce this diversity in the next years, 
e.g. by adaptation of the successful  
C-series platform to other per-
formance classes,” says Christian  
Mayer. At the moment, twelve en-
gineers support series production, 
two series starts as well as working 
on five new projects, among others 
implementation to the new exhaust 
standards. “Without Office Floor Ma-
nagement, which we introduced in 
2012, the complex processes would 
be impossible to control,” he adds. 
In traditional systems, the mana-
ging director distributes tasks to his 
employees, who then process them 
before they are reviewed. In Office 
Floor Management, the pyramid is 
turned upside-down: problems are to 
be solved on the level on which they 
arise. If solution on this level is not 
possible, an upward support cascade 
is triggered, at the end of which the  

managing director sits. The depart-
ment organises itself by this. The em-
ployees are strongly linked and are 
able to react to new situations quickly 
and flexibly.

Responsible Work on the “Greater 
Whole”

Ulrich Schmid has been with Holder 
since 1981. A passionate tinkerer, he 
feels the modern process manage-
ment hems him in now and then. “But 
I can see that there is no other way,” 
the engineer says. Today, he specifi-
cally focuses on concepts for further 
development of the vehicles and the 
operating philosophy. Ulrich Schmid 
completed his engineering studies at 
Hohenheim University in Stuttgart, 
where Holder has good contacts and 
from which they recruit students  
quite often. “This often leads to 
very useful results for Holder, such 
as the implementation of the new  
PowerDrive concept,” Mr Schmid says 
(for more on this, see page 4). His 
colleague Marc Sensbach, a trained 
industrial electrical engineer who 
subsequently completed studies of 
mechatronics, agrees: “The mix of 
old hands and ambitious newcomers 
in the team is very good.” He came to 
Holder three years ago “because I was 
offered a job with great responsibility 
and the ability to develop. This made 
it easy for me to decide.” Like most 
of his colleagues, Marc Sensbach con- 
siders the work at Holder offers a 
clear benefit over vehicle engineering 
in a group: “We work on the greater 
whole, not just on individual compo-
nents or assemblies. That’s great fun!”

Find the 
Errors!
The trick Holder search 

image – can you find 
all 10 errors in the 
picture on the left?

The R&D department at the technology workshop in the Kleinwalsertal. With: technical managing director E. Schmid (3rd from the left), head of R&D C. Mayer (5th from the left), our dealer on site
Jörg Bantel (2nd from the right) and managing director A. Vorig (far right).

Mr Schmid has remained loyal to Holder even during hard times and wants to 
“stay on” for a while longer.

At the initial sample inspection of new cable sets, engineer Mr Sensbach and Mr 
Wurster from the quality insurance department go through the entire checklist and 
measure every single unit.
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Grüezi in Holvetia!
HOLDER AND HELVETIA – THAT’S RIGHT. For decades, Switzerland has been a central member in the large Holder family, not least due to the very active and harmonious 

dealership structure there. Managing director Andreas Vorig and marketing manager Franziska Reiche visited some companies there on a small “Tour de Suisse”. As expected 

in Switzerland, they were welcomed with open arms everywhere – and with great enthusiasm about Holder.

The region around the Lac de Neuchâ-
tel is a Garden of Eden with Dolce 
Vita Flair. To the west of the lake, in 
the regional business centre of Fleuri-
er, there is the head office of Bernard 
Frei’s company. The trained agricultu-
ral machine mechanic founded it in 
1979, aged only 23. Today, he has 32 
employees, a fleet of 20 vehicles and 
a product offer that comprises Holder 
as well as a wide range of heavy con-
struction machinery. 

The entrepreneur sold his first Holder, 
an A 50 with a Zaugg snow blower, 
in 1981. “That was pure coincidence,” 
says Frei. “I was looking for a snow 
blowing solution for a customer, and 

happened to see a vineyard tractor 
leaflet. I thought that it should be 
possible to attach a snow blower to 
that machine, too.” He started into 
the Holder business 11 years later 
– and with great success. Among 
others, this is because Bernard 
Frei has always stayed on top of 
things. “We changed the salesman 
structure from area to industry 
assignment early on.” Frei focuses 
on great product knowledge and 
industry experience in his sales 
people – “and they have to feel the 
vehicle and the emotion!”

BERNARD FREI & CIE SA

+ A. LEISER AG

+ BERNHARD FREI

+ DUVOISIN & FILS SA

+ A. LEISER AG

+ HERREN GÜMMENEN

+ CRETTENAND MACHINES

+ ALLROUND-GARAGE KÜNZI

ALLROUND-GARAGE FRITZ KÜNZI

Nomen est omen: In Fritz Künzi’s 
All-round Garage in Adelboden,  
diversity is a matter of course. In ad-
dition to Holder municipal machines, 
the company also sells and repairs 
cars, snow groomers, sweepers and 
Ski-Doos.  

Like many other Swiss dealers, Fritz 
Künzi used to work at Rolba win-
ter service equipment. “I was able 
to become a distributor for Rol-
ba municipal machines for the re- 
gions of Deutsch-Valais and the can-
ton of Bern in 1985. This was the 

team keep the approximately 200 
Holder vehicles in the dealer’s area 
going with 24/7 all-round service. 
“All year round now, since the trend 
is towards use throughout the year. 
No one can afford a separate ma-
chine for each use anymore,” Fritz 
Künzi tells as we share a cheese 
fondue. He always takes plenty of 
time, not only for the interview, but 
also for his vehicle handovers: “A 
detailed talk over a good meal is 
the basis for a good customer rela-
tionship and guarantees correct and 
efficient use of the vehicles.”

Founded by Alfred Leiser in 1983 as 
a one-man operation for agricultural 
machines and service, Leiser AG has 
developed into a dynamic compa-
ny with more than 50 employees on 
four sites, including subsidiaries, in 
the 30 years since. The entrance into 
the industry and construction sectors 
in the early 1990s paved the way for 
continuous expansion. Another mile-
stone was the inclusion of Holder in 
the brand portfolio in 2002.  

In 2010, the second generation took 
over. Since then, Leiser is being fun-
damentally developed and improved 
by Peter Fischer and his young team. 
“Holder means emotion – that is why 
the brand is so unique,” says Peter 
Fischer. The greatest strength of his 
company, according to his opinion, is 
the competent and well-trained em-
ployees who are able to master even 
complex tasks in the service and re-
pairs areas. In the summer of 2013, 

A. LEISER AG

the company moved into the ex-
tension at the main site in Reiden. 
“This created the urgently needed 
space for new workshop areas. 
We now have well over 2,000 m2,”  
Peter Fischer rejoices.

Bernard Frei places great value on a family-owned company 
in which he is in direct contact with his employees, customers 
and partners.

Fritz Künzi
snow-blowing in 
his home town 
Adelboden.

A great welcome at the gates of Leiser AG. From the left: 
Silvio Gmür (area sales manager), A. Vorig (managing director at Holder), Matthias Anliker (head of sales), 
Peter Fischer (managing director), Hans Schär (area sales manager at Holder)

birth of the All-round Garage,” says 
Künzi. The 12 employees of Künzi’s 
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+ ZIMMERMANN AG

+ TECOM COMMUNAL AG

+ KELLER TECHNIK AG

+ JÖRG

+ BERNHARDSGRÜTTER LANDTECHNIK AG

“The last winter was very snowy 
here in the South. Let’s see what next 
year will be like.” Jörg Zimmermann 
doesn’t seem very concerned when 
he says this. After all, his company is 
ready for anything. 22 employees – 15 
of them at the main base in Domat/
Ems, seven in Zürich – make sure that 
their customers’ vehicles are ready for 
use again quickly after any problems 
around the clock and with great pas-
sion and experience. 

“The machine must not stand still 
for a single day in winter,” says Jörg 
Zimmermann. “Our technical service 
will therefore be at the customer’s 
site in no more than one hour. The 
only exception is Silvaplana, which 

is difficult to reach. They love us and 
Holder anyway, though, because they 
know that it’s the best thing on offer,” 
Zimmermann laughs. 

Jörg Zimmermann and his brother 
Marco took over the company in 
1996 which was founded by their 
parents in 1970. They continued de-
veloping it. While Marco supports 
the motor-powered equipment sec-
tion, Jörg focuses mostly on muni-
cipal technology. His wife and sis-
ter work in accounting and support 
him from there. He also apprecia-
tes the support of Holder through 
Swiss Hans Schär, who also has 15  
years of Holder experience. It’s all 
“tip-top”, as they say in Switzerland. 

Zimmermann has sold nearly 300 
Holders since 1994 – and he only 
wants one thing: “That everything 
continues as it is now, especially 
with these investors.”

ZIMMERMANN AG
... that Switzerland is 70 % mountains?

... that Switzerland has more than 1,500 lakes?

... that women only got the vote in national elections in 1971 in  
 Switzerland? 

... that at 8.1 million residents, Switzerland has 200,000 people  
 less than New York City?

... that no country in the world has had more Nobel Prize laureates  
  as compared to its number of citizens than Switzerland? 

...  that it is illegal in Switzerland to keep single guinea pigs?

... that most Holders with two-man cabins are exported to Switzer- 
 land and that they prefer the term two-person cabins there?

DID YOU KNOW ...

TECOM COMMUNAL AG

every order right away,” says Markus 
Stierli. “Thanks to our two perfectly  
equipped service trucks, we ensure 
quick availability of the spare parts, 
no matter where they are needed.”  

The Stierlis have gone through 
many highs and lows with Hol-
der in the last 20 years. Among 
them were the three Holder in-
solvencies. “Every time, we were 
extremely worried, but wanted to 
make things go on. So we just con- 
tinued,” Manuela Stierli-Inauen 
says. “We greatly appriciate things 
as they are again now, with all the 
events and the support in the Hol-
der family.”

We are a small team with great 
commitment! That’s the slogan of  
Markus and Manuela Stierli-Inauen’s 
company from Auslikon in the  
Zürcher Oberland. 

Markus Stierli founded it in 1994  
together with Fritz Bösch (see 
interview on right), as the first 
pure Holder base in Switzerland. 
To this day, Tecom fully focuses 
on the maintenance and repair of 
Holder vehicles in the workshop 
or at the customer site. “90 per-
cent of our work is Holder-related. 
We have about 6000 spare parts in 
stock and therefore can process  

The contact data for 
the presented companies 
can be found on page 8.
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“Markus lives for Holder,” Manuela 
Stierli-Inauen says about her husband. 
He drives 40,000 km a year in his 
service truck.

Zimmermann AG was in an sporty mood. Jörg Zimmermann 
(on the right) is proud of his company and happy about every 
tractor he has sold.

OFFICINA

Fritz in the Seat
Fritz Bösch is the Swiss Holder Original 

THE LEFT WHEELS IN THE SNOW, THE RIGHT ONES THREE METRES 
UP IN THE AIR – anyone else would be sweating in fear, while Fritz 
Bösch’s eyes shine with delight: “It’s not a problem. The lock goes in, 
the blower slightly up, and then inch back millimetre by millimetre,” 
he says excitedly. 

A few crazy anecdotes later, it’s clear: this man lives for his job – he 
has worked hard to achieve his status as a legendary Holder presenter. 
It has been a long path there. 
After training as a machine 
mechanic at Bührer Trakto-
ren, Fritz Bösch went through 
several positions until he arri-
ved at Rolba AG in Wetzikon 
in 1985, where he worked as 
a mechanic and demonstra-
tor. At that time, Rolba was a  
leading provider of snow blo-
wers with the largest vehicles 
in the world. In 1987, for example, Bösch sold a Rolba R 10000 with 12 
cylinders and 1200 HP. “Today, I present the Holder X 30 with 27 HP – 

it’s still fun, though,” the enthusi-
astic motorcyclist and tractor col- 
lector laughs. When Rolba started 
selling Holder in Switzerland in 
the 1980s, Fritz Bösch had found 
his vocation. He then focused 
fully on the vehicles from Metzin-
gen. After his time at Rolba, Fritz 
Bösch worked in various jobs and 
functions – first at Comtec, then 
as co-founder of Tecom, then for 
Holder directly, and since 2008 
for Zimmermann – for the pioneer 
of articulated steering. Test rides 
and prototype trials under high-
alpine conditions, among others 

with long-term Holder head of R&D Fritz Braun, were a welcome 
change from the in-
numerable product 
presentations. “If I 
was 20 years younger, 
I’d like to join the Hol-
der R&D department,” 
Bösch admits. “And 
I’d like to reanimate 
the C 870. That was 
my absolutely favouri-
te model.” At 61, Fritz 
Bösch is four years 
shy of retirement age 

in Switzerland. “I could imagine only letting things taper out slowly 
after that,” he grins. The entire Swiss Holder family certainly hopes so!

“IF YOU BRING BACK THE EIGHT-SEVENTY, 
I’LL CONTINUE ANOTHER 10 YEARS.”
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Are you dreaming of a comfortable 
DVD evening on the subject of ar- 
ticulated steering, are you looking for 
a year-round gift or to hoist a Holder 
flag in your front yard?
 
Nothing simpler than that: click on 
the website section “Media Center” 
at www.max-holder.com. Under the 
menu item “Books and DVD‘s” – as 

you can guess – we have put together 
various books and DVDs around the 
pioneer of articulated steering. It’s a 
treasure trove for fans and those who 
want to become fans! 

That’s not all, though: in the menu 
item “Advertising articles”, we now 
present a large range of products from 
the Holder brand world. Polo shirt, 

beer mug or cap, wrist watch, insulat-
ed jug or table football – you’ll find 
anything here that a Holder fan needs 
to live (other than a Holder, that is). 

Discover our new offers and make 
yourself and others happy with 
Holder!

DISCOVER GREAT BOOKS, DVD‘S AND FAN ITEMS ON THE HOLDER WEBSITE.

Gift Ideas for Experts

As the picture above shows, the 
roots of suction-sweeping at Hol-
der are more in the household than 
the municipal area. Founder Chris-
tian Friedrich Holder likely had 
this great idea over a good cigar 
that he enjoyed one night while 
brood-ing over new inventions. 
Maybe it was a dancing speck of 
dust, maybe spilled cigar ash – in 
any case, he contributed the first 
(and, to date, only) Holder vacu-
um cleaner. It was operated with 

muscle power. To produce suction, 
the “suction helper” operated a 
lever connected to a diaphragm, 
creating a vacuum that sucked the 
dust through a tube. The invention 
never progressed beyond a trial in 
the domestic area – as above with 
wife Emma Holder in the lead role. 
This may be because “Suction hel-
per” was not exactly an attractive 
job description even in 1901.

...Inspired by “Die große Holder 
Chronik”, p. 14 et seq.

1901

AUSTRALIA
MTESS Pty Ltd T/A
MT Environmental Sales & Services
www.miketraceeng.com.au

AUSTRIA
AZ-Tech Austrowaren Zimmer HandelsgmbH
www.az-tech.at

Beranek Landmaschinen
 +43 2734 8477

Bruno Beer Ges.m.b.H.
www.beer.co.at

Franz Gady GmbH
www.gady.at

BELGIUM
Hilaire Van der Haeghe NV
www.vanderhaeghe.be

CANADA
Holder Tractors Inc.
www.holdertractors.com

CHINA
HUA RUI Long-Range Electrical & Machinery 
Equipment Ltd.
www.hrlc.com.cn

CROATIA
Gra-Po d.o.o.
www.gra-po.hr

CZECH REPUBLIC
KIS plus a.s. 
www.kisplus.cz

DENMARK
Svenningsens Maskinforretning A/S
www.svenningsens.com

ESTONIA
Alniest GmbH
+372 506 25 85

FINLAND
Oy J-Trading AB
www.j-trading.fi

FRANCE
Europe Service
www.europe-service.com

Armellié SARL
www.armellie.com

Baehrel Agri SARL 
www.baehrel-agri.com

Clinique Electro Diesel SARL
+33 3 88 92 21 69

Arnaud Noël SARL
+33 4 68 04 80 60

SAS Ets Bortolussi et Fils
+33 5 57 24 72 63

Ets Chiquirin
+33 5 59 37 01 00

EUROMAGRI SARL
www.euromagri.fr

Garage Cassani-Dubois
+33 3 81 39 82 00

Garage Ostermann F. & Cie
+33 3 88 50 38 46

Heitz Joseph SARL
+33 3 88 87 5033

Ménard Vincent
+33 2 41 54 11 41

Muller Claude Techniques Agricoles SAS
+33 3 89 76 73 20

Ets Daniel MULLER
+33 3 89 49 08 80

LBMA SARL
www.lbma33.fr

Serge Monod Equipement
www.sergemonodequipement.fr

Vallet SAS
www.vallet-agri.com

GERMANY
Max Holder GmbH
www.max-holder.com

GREAT BRITAIN
South Cave Tractors Ltd.
www.southcavetractors.com

GREECE
Viem Austria Oil AE
+302 310515800

HOLDER DISTRIBUTOR NETWORK  www.max-holder.com/en/sales-service/dealer-search

HUNGARY
Városkert Kft 
www.varoskert.hu

ICELAND
Aflvelar ehf
www.aflvelar.is

IRELAND
RD Mechanical Services LTD.
www.rdmechanical.co.uk

ITALY
Holder Italia GmbH
www.max-holder.com

Komland GmbH
www.komland.it

KOREA
RETECH.
www.retech.kr

LITHUANIA
UAB Komuva
www.komuva.lt

LUXEMBOURG
Besch a Gaarden Zenter Kellen sàrl
www.kellen.lu

Garage Toussaint
www.toussaint.lu

NORWAY
Svenningsens A/S
www.svenningsens.no

ROMANIA
Wylze Logistik
www.wylze.ro

RUSSIA
Merkator Holding Ltd
www.merkator.org

SLOVAKIA
Konnex s.r.o. 
www.konnex.sk

SLOVENIA
Fabijan d.o.o.
www.fabijan.si

SPAIN
Deltacinco Delgado Delgado e Hijos SA 
www.deltacinco.es/

SWEDEN
Svenningsens Maskin AB
www.svenningsens.se

SWITZERLAND
A. Leiser AG
www.leiserag.ch

Allround-Garage Fritz Künzi
www.allround-garage.ch

Bernard Frei & Cie SA Tracteur et Machines
www.bernardfrei.ch

Bernhardsgrütter Landtechnik AG
www.bernhardsgruetter.ch

Crettenand Machines Agricoles S.à r.l. 
www.crettenand-vs.ch

Duvoisin & Fils SA
+41 21 9462221

Keller Technik AG
www.keller-technik.ch

Tecom Communal AG 
www.tecomag.ch

Zimmermann AG 
www.zimmermannag.net

THE NETHERLANDS
Mechan Groep B.V.
www.mechangroep.nl

TURKEY
Küre Hizim.Arac Ve Ekipm. San. Ltd. Sti 
www.kureltd.com

USA
Holder Tractors Inc. 
www.holdertractors.com

Once Upon a Time...

Eurasia

North America

Asia

Australia


